STANLEY FULLER
Senior B2B Sales Professional | Account Executive | Business Development Specialist
Phone: 07947343927 | Email: stanleyfuz9@gmail.com | Location: London, UK
Professional Profile
Results-driven B2B sales professional with 7+ years of experience generating revenue, acquiring new business, managing full sales cycles and negotiating commercial agreements across financial services, recruitment, commercial energy and training sectors.
Selected Achievements
• 7+ years of B2B sales, brokerage and recruitment experience
• Consistently achieved 100–130% of sales targets in target-driven environments
• Managed sales pipelines exceeding 200 active prospects
• Negotiated commercial agreements across financial services, recruitment and energy sectors
• Built and launched a successful training business from inception
Core Skills
B2B Sales • Business Development • Full Sales Cycle Management • Account Management • Consultative Selling • Negotiation • CRM Management • Lead Generation • Client Acquisition
Professional Experience
Director & Founder – Herts First Aid Training (2025–Present)
Built and launched a commercial training business from inception.
Acquired and secured contracts with schools and local organisations through direct business development.
Managed the full sales cycle from lead generation to contract execution.
Generated recurring revenue through repeat client engagements and training programmes.
Managed pricing, sales and operational delivery while maintaining profitability.
Self-Employed Life Insurance Advisor – LifeSearch / Tailored Protection (2023–2025)
Delivered consultative sales within an FCA-regulated environment.
Conducted 15–25 client consultations weekly.
Maintained strong policy conversion rates through consultative sales techniques.
Regularly exceeded compliance and quality assurance standards.
Generated consistent commission income through protection product sales.
Head of Cloud & Infrastructure – Square One Resources (2022–2023)
Led a specialist cloud and infrastructure recruitment division generating six-figure annual revenues.
Negotiated placement fees ranging from £10,000–£30,000 per placement.
Developed enterprise client relationships across cloud and infrastructure markets.
Supported consultants in achieving individual billing targets and improving performance.
360 Recruitment Consultant – Oscar Technology (2021–2022)
Generated £60,000–£100,000 in annual placement fees through business development and placements.
Secured new client relationships through outbound sales and consultative selling.
Managed multiple recruitment processes simultaneously across technology markets.
Negotiated commercial agreements and placement fees.
Senior Broker – Bionic (2019–2021)
Consistently exceeded monthly KPIs by 110–130%.
Managed a high-volume pipeline of 250+ SME prospects.
Closed an average of 25–40 commercial energy contracts per month.
Ranked among top-performing brokers within the sales division.
Sales Broker – Shell Energy (2018–2019)
Managed a pipeline of 150–200 SME accounts per month.
Consistently achieved 100–120% of monthly sales targets.
Generated approximately £20,000–£35,000 monthly contract value through new business acquisition.
Maintained CRM forecasting and pipeline management.
Qualifications
RO5 Financial Protection • First Aid Instructor Certification • Teaching & Assessing Qualifications • IQA Qualification • Cambridge National Award in Computer Science (Distinction) • GCSE Mathematics & English (Grade B)
